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“Will you ever be good enough?” 

 

Not in your eyes. For a while gorgeous. 

 

We are so programmed with the stereo typed facade of what we are to 

look like and how we show up. That if it isn’t perfectly executed then 

it sucks. 

 

But to us you are good enough. And that is enough to start. 

 

You see we NEED your view. Your paradigm, your view of the world from 

your life.  

 

Your appeal is appealing.  

 

There comes a time when you have downloaded all the relevant 

programmes, been to all the workshops, bought all the resources and 

have received the certification (or not!) when it is really time to 

#JFDI. 

 

Just Fucking Do It. 

 

That time when you went to a workshop, or heard a speaker and you 

thought… 

”Crikey I already know this” and the whole time you are there you are 

visualising yourself doing it.  

 

This is a DIRECT sign that you are ready, that you are enough. You see 

in them, yourself.  

 

You are ready. 

Ready to go. 

A decision needs to be made about whether you are all in or out.  

 

Do you fully believe in what you are doing or not. Because it is the 

mindset thermostat that is in question.  

 

It is your belief story whether it is full of BS or not…Start here.  

 

Confidence sells.  

 

Your conviction of whether you can actually do it…. 

 



If you have been told thank you…You are amazing, you inspire me, you 

have helped me… 

 

Then for fuck sake…believe it. 

 

This is evidence. Take it, build a case against how freaking awesome 

you are. Building a case FOR your belief system.  

This is a great start to creating a success mindset.  

 

When you start, you can see how you and your service is uniquely 

different.  

 

 

This is what this guide is going to show you how to make your first 

$100,000 from selling your services.  

 

 

 

 

 

 

 

 

 



There is a lot of talk around how action…is a masculine energy. And 

that used in a push context can create overwhelm, fatigue & feelings of 

not good enough.  

 

But the same can be said about the ease, and trust, the feminine 

approach this can cause procrastination, comfort and in-action.  

 

The reason I raise this is that we can’t have one without the other.  

 

Such is the art of balance which I believe can only be achieved one day 

at a time.  

 

In an age of expected perfection we must step back and realise that 

behind the social media highlight reels… 

 

Lie real feelings.  

 

And accepting that there really is no perfect…Just a dance of 

greatness, then fuckity feckless then back to awesomeness… 

 

Well you will always be striving for the myth of perfection.  

 

You have a choice. 

 

Intuition is underrated and undervalued in biz. 

 

Intuition should be one of your foundational drivers to your business. 

 

No blind faith, or ego driven dogma. 

But true gut feelings, full body hell yes’s (Is that correct grammar?!) 

 

When you decide to commit to listening & actioning solely from this 

space… Magic happens. 

 

Your true message in your own voice & style emerges. But emerges with a 

confidence that attracts.  

 

A confidence that sells and creates great retention, growth and 

structure. 

 

You see you already know what to do. You have everything inside of you 

right now. 

 

Time to action. 



Imagine only flowing from this space. 

 

Your content would never be an issue, because you wouldn’t second guess 

your spoken word.  

 

You would only come and focus on a space of helping others who want to 

hear you message. 

 

BUT! I totally get that there are times when it is just freaking hard.  

 

Five home truths that will help you make a start: 

 

1. 100% commitment requires you to find the resources to help you do 

what it takes until it’s done 

 

2. Check the viability of your service or product and move fast to 

adapt if you don’t make sales after the first 12 weeks. 

 

3. It is going to take at least 2 years for you to start making some 

serious coin. But you can do this faster if you just realised that 

the ONLY thing holding you back is yourself. Like SERIOUSLY! 

 

4. You need a strategy that includes and offline presence. People buy 

from people and the relationships you need to make in order to fly 

are so important. 

 

5. Alignment turns into money when you offer something to your 

clients that gets you so excited, that you literally can’t sleep 

and you launch without a sales page, without the details just the 

result.  

 

This shit sells. 

 

EXERCISE: 

 

For the next week at the end of each day, or the beginning. Spend just 

5 minutes writing down what evidence is around you. What IS working 

out. Where are you good enough? What compliments have you received. 

Record ALL of the abundance. 

 

 

 

 

 



Where to from here? 

 

Success can be created in your head artificially via social media 

highlight reels.  

 

So when it doesn’t show up how you think it should. Based on others 

people’s values and ideals… 

 

When yours turns up well fucken weirdly less exciting & creates a 

dampener…You start to second guess yourself.  

 

People often ask me how I create so much content, show up all the time 

and keep repeating it…  

 

It is ditching that judgement, feeling the fear anyway and doing a Nike 

on it.  

Really there isn’t anything to lose. Because you have already lost it 

because you aren’t trying… so you may as well get on with it! 

 

EXERCISE: 

 

Some experts claim you should have a huge lofty goal.  

Let’s say you want to create an income goal some kind hearted coach 

says… 

You gotta go BIG. Scary and hairy.  

 

This for me in my experience causes paralysis, overwhelm and 

procrastination.  

 

Simply because you don’t believe it AND you aren’t in alignment with 

the actions. So what to do? 

 

Bring that goal closer babe.  

 

Make it more believable, more of a stretch rather than another lifetime 

feeling.  

 

If you are not connected to a goal from a vibrational, energetic hell 

yeah..then you can bet your life it will become a big HELL no.  

 

And no one said goals were set in stone.  

 

So do me a favour.  

 



 

 

 

1. Check in with all of your goals you have set. 

 

2. How do you feel when you read them, see them and visualise them? 

 

Are you freaking excited and it feels so touchable with some work to 

get there? OR Are you overwhelmed, flooded with “woe is me”? 

 

3.   IF you isn’t a hell yeah.. Adjust. That’s it. No song and dance.  

 

 

Why you have to stop giving a FUCK! 

 

It only comes when you have detached from caring about what others 

think. 

 

Now take me with a grain of salt. Of course this will never dissolve 

completely.  

But it does get easier.  

 

You understand that it is self sabotage…That damn bitch is back! 

 

How you take, do and commit to imperfect action. It is annoyingly 

simple.  

 

You just follow your intuition. Told you it was annoying.  

 

The energy that surrounds an idea will be so compelling like a flowing 

river, you will just get floated away by it.  

 

In a very aligned way. Because you actually want to do it. 

  

To start the process you look for all the things to be grateful for in 

your life.  

 

It is a scientifically based process that works. So DO It!  

 

Then you can move into becoming a spy and finding all the clues, 

evidence that you are on the right track…your track.  

 

If you are keeping up with the exercises, the evidence collection. The 

thing is…You can’t deny facts.  



 

Factual evidence is such a strong tool to have when your ego plays 

tricks on you and wants you to think you are shit.  

 

Like days like that will come thick and fast. You gotta be ready to 

stay in the game.  

 

So let’s keep expanding on this as now you have found gratitude and 

evidence your energy and vibration can only lift. Cool huh! 

 

Once this happens and you keep pen to paper a very cool thing take 

place….An intuitive message will come to you…  

 

Imperfectly. Jumbled, Controversial, strong and persuasive or perhaps 

just a gentle knowing.  

 

Either way you are exercising from your intuition and nothing can be 

more perfect. Ironic.  

 

Think of all of this as exercising a new message, it can feel weird at 

first and even sore. And often just strange. Bare with it. Give it some 

time and consistency.  

Now take that intuitive message and keep writing. Maybe create a post, 

a blog, a video script and email sequence.  

 

The coolest part about this daily habit (journaling your gratitude, 

evidence and calling forth a message) is that it you will be aligned 

and energised…And guess what?  

 

You will WANT to take imperfect action.  

 

You will want to sell it, share it, rant about it, email it and get it 

out there because it has come from such a heartfelt space. 

 

 

 

Being a jealous bitch is actually a GREAT thing to be! 

 

It really is ok you know. To look at someone else’s instagram post and 

get a bit all flustered.  

 

I remember the first time I was introduced to the concept of jealousy 

being a green light…  

 



Jealousy is an amazing cue…So next time it happens get really excited.  

 

This is evidence, a sign, a clue that what someone is doing, or being a 

certain way. 

 

You have that inside of you too.  

Except that you A. Either don’t believe it yet or B. you are aren’t 

taking an action around it. 

 

How freaking cool is it to know that! Whoop! 

You know you are a messenger, a spokesperson or a trail blazer and yet 

you will still pussy foot around it.  

Why? 

 

Because everyone else has already said or done it.  

 

Newsflash girlfriend… There is nothing new to invent. Only your way of 

doing it.  

 

You can only ever be unique when you allow your own guidance systems to 

step in. 

 

I know that it is hard NOT to compare. To not look at someone else’s so 

called life (via social media or in conversation) and look at where you 

are not.  

 

This gap can feel ugly and gapping.  

 

We aren’t seeing their whole picture and we are being quite frankly a 

dick.  

 

Even if you achieved this perfection…You gotta know by know babe that 

there is always the dark.  

 

The balance of the scales, the sacrifice of something for something 

else.  

 

Having perspective helps with snapping out of being a jealous cow when 

it isn’t serving you to stay there.  

 

EXERCISE: 

 

So get your jealous on…Go hunting for that person who really pisses you 

off. What is it about them that you are not activating in you?  



How do you REALLY make money in your biz? 

 

Get ready because I haven't held back here...A BUTT kick is coming your 

way. 

 

How did I turn it all around when I was making NO money? 

 

A client asked me this question. It has opened up so much for me to 

tell you.... 

 

Why? 

 

Because often we think that something is 'wrong' with our business or 

we don't have the right programmes, opt-ins, enough of a database, FB 

likes...The list goes on. 

 

So you keep changing the offerings, banging your head against the wall 

thinking and hoping for some kind of breakthrough.  

 

Some kind of answer, a magical strategy... 

Wanna know the secret fucking SAUCE! 

You. 

Staying. 

In. 

The. 

Game. 

Selling. 

Offering. 

Talking. 

Getting your message out there. 

Solving a problem. 

So you can tell I am a bit fired up about it...! Here are the exact 

actions I did to turn my first year in biz from a $30 k to a guaranteed 

$100 k. 

 

1. Charge for EVERYTHING- Basically I offer a short complimentary 

session but after that everything I do has a fee attached. This 

small change in my business really changed it for me.  

 

2. Follow up someone who enquires a minimum of 5 times- This is 

probably one of the toughest things to do. You have to grapple 

with all of your demons, the crazy car salesman inside of us all 

comes out and we cringe. Once you realise that we all live in a 



busy world, been followed up  and reminded is actually super 

helpful. So be of service instead of being stuck in your own head.  

 

3. I see a gap, I fill it. Fast. I offer. Fast. I create fast- Don’t 

let my ‘fast’ freak you out. I am fast because I simply step into 

the energy of following my gut &  listening to my intuition. I 

blanket this with fact and then offer what I know has helped me…To 

you. Factual evidence of ‘it’ working matched with a vibrational 

hell yeah…And you have a recipe for easy, fast creation. Like 

anytime you want it! 

 

4. I poke at the pain points, I show I have the solution- Best way to 

help someone is to show that you totally understand this pain 

point…Because you have been there too. A great way to connect with 

someone is to not forget about being in the engine room…The hard 

yards & what that felt like. Then because you are the relevant 

expert (and not teaching what you don’t know how to do or achieve) 

you offer them a solution that meets their wants but you are 

delivering actually what they need.  

 

5. Sell. Everyday- This is definitely the scariest for people. But 

when we break it down into a simple analogy. Let us take a cafe 

for example…They sell everyday. They have a menu, you turn up, ask 

to see it and decide if you want to place an order. Now most menus 

have a ladder of prices, meal sizes etc. Imagine for a moment you 

walk into a cafe and they don’t take your order, or they say 

“Sorry today we are only offering you the space to sit.” You are 

would be very confused. So if you step back and just show your 

menu that has options to help people step up as they gain trust. 

And take the order, you can see that putting your website on a FB 

post, or reminding someone on your email that the special deal is 

about to expire. Then it can feel less used car salesman! 

 

6. It takes time for people to trust- So it can be a year before 

someone buys from you. If you decide to stop, procrastinate and 

fall into a WTF moment for too long…You stop showing up, people 

get cold, they go back up the top of your funnel. Instead you keep 

showing up, offering advice, warming them up, bringing them down 

the funnel and meeting new people. Consistency is the name of the 

game.  

 

7. It takes 2 years before consistent income comes- How refreshing 

and liberating is it to hear this. All too often we are told that 

you can make 6 figure income online in months. Hmm maybe if it is 



the same industry that you ROCKED in and everyone already knows 

about you.  Look I am not trying to be a Debbie Downer, and of 

course you should always aim to make money faster and get as 

viable as quickly as possible.  

 

8. I network offline-  I make relationships. I give an actual diddly 

squat! This is such an overlooked area. It takes at least 7 touch 

points before someone buys and often they need to meet you in 

person before they hand over their paypal dets. Nothing is cooler 

than meeting a client or a FB liker in the flesh and getting to 

know each other. When you make genuine connections they become a 

raving fan of yours. Often without even buying! 

 

9. I boost FB ads and pay for advertising- Stop moaning and groaning 

about FB algorithms. It is important to put money back into the 

business. Now if you are savvy you can do FB adverts yourself…If 

you are not that way inclined it would be a great idea to have 

someone help you do this. But when you write a blog, boost it. It 

is a given! 

 

10. I do some kind of lead generation everyday- I know you are 

like…What is this. Lead generation. Firstly it is building your 

leads on your database. Building  your tribe. If you show up in a 

group and introduce yourself, chances are someone with stalk you 

(In a very appropriate social media way and visit your FB page and 

then your website. If you have a pop up or sign up on your website 

you can easily get their details. Now I know you get that online 

marketing 101. So lead generation in action is showing up in a 

group offering your help, being seen as the expert. Making sure 

you have a sign up on your email signature is key, even following 

up people you have meet with a hey thanks for following me on FB 

…Here is are my top tips etc. 

 

11. My business growth comes before anything else (health/fitness 

first!) No client work until MINE! Yup you read this right. Time 

to put your growth first. So what does that actually look like. 

Well if you take a look at the back of this book. You will find a 

daily action sheet. This reminds you of what is required of you to 

make the money you want in your business.  

12. Consistent emails to my database. Detaching from the 

unsubscribes..In fact I wave goodbye! Omg this has to be the area 

that I have found the hardest. Not wanting to annoy people and BE 

that person. But as I say to my clients who have this problem…We 



are here to serve the people who need us, who love our work and 

respect what we have to say.  

 

13. Keep creating offers even if they don't work. I create again. This 

is one of my favourite areas. I actually call it rearranging the 

flowers. People often ask me…Nat how you do you create so many 

offers. You seem to always be selling. All I really do is take the 

same services, programmes and merely serve them up to you in a 

different way. I take the same flowers, add some greenery, pop 

them into a new vase, pop them on the mantelpiece instead of the 

finding table and boom….Looks new…But is the same.  This helps 

with your stuff not getting bored or lost amongst the sea of 

offers out there. 

 

14. 99% of my FB posts and Instagram have calls to action...Make it 

EASY for people to know what to do. I get that you should always 

give value, make a relationship first, really I do. But I also 

think that it is important to always be offering. I come from a 

hospitality background so my training has been around- up-selling, 

cross-selling and bundling. Sure would you like a muffin with 

that? How about a large cappuccino today. I could increase an 

average spend without having to find new customers. It is 

definitely a ‘thing’ I do. And that to be honest I am good at. So 

adding my website link, my email or a direct “hey click here”…Well 

you will always find them on my work. 

 

15. Walk my talk- This really is how it reads. If you ask someone who 

you coach, or are the expert…It just makes sense, and has massive 

integrity if you have done, or are doing the same. It not only 

helps you to fully understand them BUT it honestly keeps you in 

the engine room. Some of the best leaders or managers have been 

the ones who don’t ever forget the sweat, the tears, the ‘real’ 

work involved. And this can be lost if we are actually too far 

ahead of the people we are the relevant experts for. So if you say 

you can help people make money and you are not…Then simply don’t 

teach that. Be able to stand with conviction and sleep straight. 

Always play fair. 

 

16. Ask for referrals and reviews- If you do any kind of work with me, 

chances are after a few months, I will ask you do a review. So if 

you have a one off session and you have gained insight from 

this…Share the love.  But only if you really mean it. Like 

seriously only give reviews if you really truly LOVED what you got 

from it. The worst thing you can do to someone is give a beige 



review because you felt you had too. The fastest way to build 

credibility is to always ask for a review. Plus reminding them of 

your referral scheme…You have one right? 

 

17. Focus on repeat buyers- So the peeps who have already bought from 

you love your stuff! So to keep them in your realm…What else do 

they need. What are their problems, can you solve them. Often it 

is so much easier to stay with the person we trust already and 

don’t have to go off and find another solution. It really does 

help to have your sales ladder ready to go. 

 

18. No social media calendar- Yup you read that right….I just follow 

my energy, intuition when coming up with daily posts, sales pages, 

group posts, and emails. Don’t get me wrong I follow themes around 

the year and will often know what I am selling a month in advance. 

But that is about it. I find it best to stay flexible and just 

focus on the consistency. The challenge to look inward everyday is 

freaking amazing. Try it.  

 

19. Continuously call in the RIGHT people and deliberately repel. No 

tyre kickers. When you stand with conviction about what you stand 

for…..What you believe in, Why you do it and just be all of you. 

Even if you are a quietly spoken person….The world needs all of 

you. I no longer get tyre kickers. People approach me when they 

are ready, when I call them in with my voice. This makes the sales 

path SO much easier…Even knows…you know? 

 

20. I get in front of groups of people. I host workshops. I face my 

fears. Don’t underestimate those podcasts, online interviews and 

guest spots. So many people have the time to listen to them! 

Usually while multitasking mind you. But when you are in groups of 

people you have more eyes on you at one time. So it becomes a 

numbers game…So 50 people in one day as opposed to 1. Get my 

drift. Because I had to practice what I preach and that was 

getting myself out there, facing this fear has been amazing. Trust 

me it doesn’t actually get any easier! But people by from people 

so letting them see you is really a magical way forth. 

 

21. I share my message, my USP, my skills, my vibe, my goddamn essence 

EVERYDAY. For some bizarre reason we feel like once we have shared 

it once….Then we are done. But what about the people who didn’t 

really hear it the first time. Repetition is key. To be known for 

something….Not just anything but for something you would burn at 



the stake for. Get into a debate about…Because you are so fierce 

about it. Share that everyday. 

 

22. I focus ONLY on what is working... And I do more of that. Let’s 

get real. Sometimes my shit doesn't sell. There I  said it. 

Actually lets get really real…A LOT of times my stuff doesn’t 

sell. So instead of wallowing about it, and sitting in that space. 

It really is so important to know that what works is the full 

alignment and energy attachment. When something of mine doesn’t 

sell usually it is because I am not 100% into it. There will be 

some kind of crazy worry going on, a limiting belief somewhere. 

Next time something isn’t working…Focus on what is! (Confused 

yet?) 

 

23. I repeat my messages, what I stand for. Guaranteed if you asked my 

followers to tell you what I stand for …Hand on heart they would 

repeat all the same things. And seen as we are here, let me remind 

you: Imperfect Action, Showing up, 100% commitment, Doing the 

work.Knowing what you stand for really helps to keep you anchored. 

It is important to stay anchored, so that you can still float 

around but be reminded constantly WHY you do what you do. It is a 

tough world out there, it is a noisy online and offline world out 

there. So repetition not only works for your clients and 

perspectives, but for you.  

 

24. Investing in coaches to hold me accountable. To keep me in the 

game. This took me a while to get my head around. I was so tightly 

holding onto wanting to do business alone, and thought for some 

bizarre reason I could be the only human to create an epic biz 

with no help…!! When you decided to go into business, then you 

must commit to investing in it. A coach will help you stay 

accountable. But most importantly during the start up phase it is 

like being on a bad acid trip…You all down so many Alice In 

Wonderland holes and you end up at a tea party…Wondering how the 

fuck you got here. So having someone who has been in the trenches 

with you, saves you so much time and you move forward faster. 

Because baby, a strategic plan won’t save you. It is having a 

success mindset that will! 

 

25. Repeat. 

 

 

We all know that business isn't for everyone. And that is totally cool. 

 



Because the buck stops with you and the results you are getting. Hard 

to hear that.  

 

This is it...This is business.  

 

It is rough, incredible, sucky, tiring, sensational, incredible, 

miracles happen, then shit happens... But so does life… 

 

There is nothing wrong with you, your programmes, your services...You 

just want to give up too early AND you have stopped putting your 

business, your energy and your LOVE of what you do first. 

 

So...Where to from here? 

 

 

 

 

 

The Sell With Confidence Blueprint 

 

Starting with your success mindset is the first step. 



You can start with the exercises in this guide as I am sure your mind 

is spinning right now! 

 

I went from $30,000k to $100,000k and have grown sales steadily for the 

past two years. You can start implementing and repeating everything I 

shared with you here.  

Finally I have boxed it up and created the system for you to follow and 

be guided.  

 

Please note that it isn’t only me who has had success with my system 

but also: 

 

Let’s take Amy who always waited until she had built it first, but 

instead sold $5000 and then built it. 

 

And Lucy who was waiting for people to come to her, once she put 

herself out there her sales doubled. 

 

Plus Kerrie who was scared to leave her day job, left and know consults 

at quadruple her salary. 

 

So if you want those kind of results and feel you could benefit from my 

coaching then book a call to see if we are a fit.  

 

I’m only working with 50 people this year.  

 

Will you be one of them? 

 

BOOK A CALL HERE TO SEE IF THE SELL WITH CONFIDENCE PROGRAMME IS RIGHT 

FOR YOU 

http://www.natalietolhopf.com/book-time-nat/
http://www.natalietolhopf.com/book-time-nat/

